
Międzynarodowe Negocjacje: Praktyczny
Przewodnik po Transakcjach i Umowach
Indeks: 756656 Producent: Springer Kod producenta: 9783030334826

Cena: 312.45 zł

Opis

Successful International Negotiations: A Practical Guide for
Managing Transactions and Deals
Producent: Springer

temat: Cultural studies, International business, Development economics & emerging economies, Sociology: work &
labour, Management & management techniques, Archaeology, SOCIAL SCIENCE / Anthropology / Cultural & Social,
SOCIAL SCIENCE, Anthropology, Cultural & Social, BUSINESS & ECONOMICS / International / General, BUSINESS
& ECONOMICS, International, General, BUSINESS & ECONOMICS / Management, Management, BUSINESS &
ECONOMICS / Globalization, Globalization, SOCIAL SCIENCE / Sociology / General, Sociology, SOCIAL SCIENCE /
Archaeology, Global and International Culture, Cross-Cultural Management, Emerging Markets and Globalization,
Economic Sociology, Cultural Resource Management, HC/Soziologie/Sonstiges, HC, Soziologie, Sonstiges,
HC/Wirtschaft/Internationale Wirtschaft, Wirtschaft, Internationale Wirtschaft, HC/Soziologie/Arbeitssoziologie,
Wirtschaftssoziologie, Industriesoziologie, Arbeitssoziologie, Wirtschaftssoziologie, Industriesoziologie,
HC/Wirtschaft/Management, HC/Geschichte/Altertum, Geschichte, Altertum, Intercultural negotiations;Conflict
management;Non-verbal communication;Negotiation breakthrough;Communication variations across cultures, World,
Development economics and emerging economies, Sociology: work and labour, Management and management
techniques, Welt, World, BUSINESS & ECONOMICS / Globalization, BUSINESS & ECONOMICS / International /
General, BUSINESS & ECONOMICS / Management, BUSINESS & ECONOMICS / Negotiating, Business &
Economics/Globalization, Business & Economics/International - General, Business & Economics/Management -
General, SOCIAL SCIENCE / Anthropology / Cultural & Social, SOCIAL SCIENCE / Archaeology, SOCIAL SCIENCE /
General, SOCIAL SCIENCE / Sociology / General, Social Science/Anthropology - Cultural & Social, Social
Science/Archaeology, Social Science/Sociology - General, Archaeology, Business negotiation, Cultural studies,
Development economics & emerging economies, International business, Management & management techniques,
Market research, Sociology: work & labour, Archäologie, Development economics and emerging economies,
Entwicklungsökonomie und Schwellenländer, Internationale Wirtschaft, Internationales Management,
Kulturwissenschaften, Management and management techniques, Management und Managementtechniken,
Sociology: work and labour, Soziologie: Arbeit und Beruf, HC/Geschichte/Altertum, HC/Soziologie/Arbeitssoziologie,
Wirtschaftssoziologie, Industriesoziologie, HC/Soziologie/Sonstiges, HC/Wirtschaft/Internationale Wirtschaft,
HC/Wirtschaft/Management, Hardcover, Softcover / Soziologie/Sonstiges
wiążący: hardcover
język: english, english, english
waga przedmiotu: 1.66 pounds
strony: 374
słowo kluczowe tematu: Business & Economics, Business/Economics, Intercultural negotiations; Conflict
management; Non-verbal communication; Negotiation breakthrough; Communication variations across cultures,
Intercultural negotiations;Conflict management;Non-verbal communication;Negotiation breakthrough;Communication
variations across cultures, Monograph Series, any, Non-Fiction, Professional, Switzerland, TEXT



Data publikacji 2020-01-22

Wydanie I

Liczba stron 374

marka: Springer
kod unspsc: 55101500
kod podmiotu: BUS113000, BUS035000, BUS041000, BUS047000, BUS113000, BUS035000, BUS041000,
SOC002010, SOC003000, SOC000000, SOC026000, SOC002010, SOC003000, SOC026000, 1553, 1724, 1729,
1787, 1784, 1729, 1A, 1A, NK, KCM, KCM, KJK, JBCC, KJM, KJM, JHBL, JHBL, HD, KJN, JFC, KCM, KJK, KJM,
KJSM, JHBL
grupa docelowa: General/trade
Liczba przedmiotów: 1
numer części: 9783030334826
kolor: Yellow
waga opakowania przedmiotu: 0.68 kilograms
wydanie: 1st ed. 2020
zewnętrznie przypisany identyfikator produktu: 3030334821, 9783030334826, 09783030334826
producent: Springer
tytuł serii: Management for Professionals
gatunek muzyczny: Cultural studies, International business, Development economics & emerging economies,
Sociology: work & labour, Management & management techniques, Archaeology, SOCIAL SCIENCE, Anthropology,
Cultural & Social, BUSINESS & ECONOMICS, International, General, BUSINESS & ECONOMICS, Management,
BUSINESS & ECONOMICS, Globalization, SOCIAL SCIENCE, Sociology, General, SOCIAL SCIENCE, Archaeology,
HC, Soziologie, Sonstiges, HC, Wirtschaft, Internationale Wirtschaft, HC, Soziologie, Arbeitssoziologie,
Wirtschaftssoziologie, Industriesoziologie, HC, Wirtschaft, Management, HC, Geschichte, Altertum, Cultural studies,
World, International business, Development economics and emerging economies, Sociology: work and labour,
Management and management techniques, Archaeology
Data publikacji: 2020-01-22T00:00:01Z
numer wydania: 1
nazwa przedmiotu: Successful International Negotiations: A Practical Guide for Managing Transactions and Deals
data premiery: 2020-01-22T00:00:01Z
data uruchomienia strony produktu: 2020-01-23T13:00:32.537Z

Parametry


	Międzynarodowe Negocjacje: Praktyczny Przewodnik po Transakcjach i Umowach
	Opis

	Successful International Negotiations: A Practical Guide for Managing Transactions and Deals
	Producent: Springer
	Parametry


